
Date: July 29, 2019 



     

2 
 

Page 

Equity Research 
Pick of the Week – Retail Research 

 

 Focus on non-metro areas amid increasing competition  

 Residential sales starting to pick up 

 Mortgage penetration in India poised to jump 

significantly 

Can Fin Homes Ltd. 
 

INDUSTRY 

CMP 

RECOMMEND 

ADD ON DIPS TO 

SEQUENTIAL TARGETS 

TIME HORIZON 

BFSI - NBFC 

Rs 387  

Buy at CMP and add on declines 

Rs 330-335 

Rs 439-475     Rs 307 

3-4 quarters 

Investors may sell 60-65% of their holdings on first target being achieved and later keep a stop loss of first target for the balance holdings, in case the second target takes time to be achieved.  

Investors may also maintain Rs 307 as level, below which investment position needs to be reviewed, including the possibility to exit. 

Key highlights 

 Growing Urbanization and Housing Shortage 

 Strong risk assessment measures leading to better asset 

quality 
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HDFC Scrip Code CANFINEQNR 

BSE Code 511196 

NSE Code CANFINHOME 

Bloomberg CANF IN 

CMP Jul 26, 2019 386.80 

Equity Capital (cr) 26.6 

Face Value (Rs) 2 

Eq- Share O/S (cr) 13.3 

Market Cap (Rs cr) 5139.8 

Book Value (Rs)  139.9 

Avg.52 Wk Volume 14,50,000 

52 Week High 420 

52 Week Low 217 

Shareholding Pattern % (Jun 30, 2019) 

Promoters 30.11 

Institutions 1.85 

Non Institutions 68.04 

Total 100.0 

FUNDAMENTAL ANALYST 

Atul Karwa 
atul.karwa@hdfcsec.com 

 Investment rationale: 
• Focus on non-metro areas amid increasing competition 
• Residential sales starting to pick up 
• Growing Urbanization and Housing Shortage  
• Mortgage penetration in India poised to jump significantly 
• Strong risk assessment measures leading to better asset quality 

 

 Concerns: 
• Slowdown in real estate industry and delay in booking 
• Delay in Project Approval 
• Highly concentrated in the southern part of India 
• Rising competition 
• Increase in slippages 

 

Company profile: 
Incorporated in 1987, Can Fin Homes (CFHL) was the first housing finance company floated by any nationalised bank in 
India with the objective of promoting home ownership and increasing the housing stock of the country. Besides Canara 
Bank (which currently holds 29.99% stake) Canbank Financial Services, HDFC and UTI were the initial shareholders of the 
company. Headquartered in Bangalore with five clusters, CFHL has a pan-India presence. It operates out of 189 outlets 
comprising of 154 branches, 21 Affordable Housing Loan Centres, and 14 Satellite Offices spread across 100 cities and 21 
States and Union Territories. At the end of Q1FY20 it had an outstanding loan book of Rs 19,000cr. 

 

 View and valuation: 
CFHL has always remained conservative sticking to individual housing loans and has largely remained away from LAP 
financing which has led to higher NPAs for many of its peers. It is now concentrating on growing in the non-metro cities 
where the competition from banks is lower. Efforts to diversify into newer states and customer segment can result in 
strong loan book growth. CFHL sailed through the recent liquidity crisis on back of comfortable capital adequacy, strong 
profitability and support from parent. CFHL is not impacted by all the recent NHB regulations around leverage, tier 1 and 
subvention schemes. 
 

Housing finance companies have come under selling pressure lately because of funding issues, slippages out of LAP 
portfolio, slow loan growth and capital adequacy issues. CFHL is not facing any of these issues and hence the recent 
weakness in the sector can be used to accumulate stocks like CFHL.  
 

CFHL’s parent is making another attempt at offloading its stake in CFHL to a willing buyer. The process is on and the 
management feels it must be through in before next quarter at the right valuation. If a marquee investor buys out this 
stake, then the accompanying buzz could lift the stock price soon.  
 

We feel investors could buy the stock at the CMP and add on declines to Rs 330-335 band (1.9x FY21E ABV and ~11.6x 
FY21E EPS) for sequential targets of Rs 439 (2.5x FY21E ABV and ~15.3x FY20E EPS) and Rs 475 (2.7x FY21E ABV and 
~16.6x FY21E EPS) in 3-4 quarters. At CMP of Rs 387 the stock is trading at 2.2x FY21E ABV and 13.5x FY21E EPS.  
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Financial Summary 
YE March (Rs cr) Q4FY19 Q4FY18 YoY (%) Q3FY19 QoQ (%) FY18 FY19P FY20E FY21E 
Net Interest Income 148 126 17.1 138 7.4 510 530 590 666 
PPoP 132 114 15.3 118 11.9 453 471 527 600 
APAT 81 75 7.6 67 20.8 286 297 335 381 
EPS (Rs) 6.1 5.7 7.6 5.0 20.9 21.5 22.3 25.2 28.6 
ABV (Rs)      109.3 127.9 149.3 175.7 
P/E (x)      18.0 17.3 15.3 13.5 
P/ABV (x)      3.5 3.0 2.6 2.2 
RoAA (%)      2.0 1.7 1.7 1.6 

Key Highlights 

 
 Focus on non-metro and Tier II/III 

cities to drive its future growth. 80% 
of the branches added in last 3 years 
have been in non-metro areas 
 

 Government measures like interest 
subsidy, tax deductions leading to rise 
in sales especially in affordable 
housing 
 

 Growing urbanisation has created 
huge shortage of urban housing in 
India 
 

 CFHL’s unyielding focus on asset 
quality, has resulted in one of the 
lowest GNPA levels among its peers  
 

 Higher share of salaried book at 73%  
provides fair degree of comfort in 
uncertain times 

 

(Source: Company, HDFC sec) 

 Company profile: 
CFHL’s focus has been on individual housing loans which account for 90% of its loan book. More than 70% of the loans 
have been given to salaried individuals, although the share of non-salaried loans have been gradually increasing. 
Regionwise, it has a dominant position in South (70% of its loan book with Karnataka accounting for 30%). The company 
got listed in 1991 and carries a legacy of uninterrupted dividend payment since inception. 
 
Shri Sarada Kumar Hota, Managing Director & CEO (KMP) of the Company has resigned on June 27, 2019, on his 
repatriation to Canara Bank consequent to his appointment as the Managing Director (MD) of National Housing Bank. 
The selection process for the new MD is on. 
 
Business Overview: 
Loan Products: 
Can Fin Homes Limited Offers 24 loan products under housing segment, non-housing Segment and tailor-made for the 
niche customer segment it caters to. The products basket covers individual housing loans for construction, purchase, 
extension, repairs and renovation, site purchase, composite loan, loans for rural housing, loans for urban housing etc 
and non-housing loans like mortgage loans, personal loans to existing customers, loans for commercial property, loans 
for rent receivables etc. CFHL introduced 4 new products, New Gruhalakshmi Rural Housing Scheme, New Urban Housing 
Scheme, CFHL Nishchint for Pensioners and CFHL-Topup loan during the FY18. 
 
Distribution Channel: 
The Company has engaged Direct Selling Agents (DSA) in all branches, authorizing them to source loan proposals from 
eligible customers on company’s behalf. 
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Key company milestones  
Year Milestone 
1987 Inaugurated 1st branch at Jayanagar, Bangalore 
1988 Opened 1st branch outside South India at Delhi 
1991 CFHL became a listed company; Loan book crossed Rs 100cr 
2012 Disbursements crossed Rs 1,000cr per annum 
2013 Loan book crossed Rs 10,000cr 
2015 Raised Rs 276cr under rights issue 
2017 Fresh approvals crossed Rs 5,000cr; Opened 15 Affordable Housing Loan Centres 
2018 Forayed into Punjab and West Bengal; Maiden venture into cross selling 

 
 
Investment rationale 

 

Focus on non-metro areas amid increasing competition 
CFHL is shifting its focus to non-metro and Tier II/III cities to drive its future growth as there is huge competition from banks and NBFCs in metro and Tier I cities. Its 
loan book growth has suffered in the last few years due to other banks and NBFCs focusing on or starting housing finance verticals. Of the 65 branches added by the 
company over FY16-FY19, over 80% have been in non-metro areas.  
 
Branch Network          Branch network split 

 

  
 

(Source: Company, HDFC sec) 
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Consequently the share of non-metro areas in sanctions has increased from 28% to 39% while in the outstanding loan book it has gone up from 23% to 32% during the 
same period. In FY19 metro loan book witnessed a growth of 11% as compared to 30% in non-metro loan book. 
 
Share in Sanctions         Share in Loan Book 

 

  
 

(Source: Company, HDFC sec) 

 
CFHL has plans to add ~20 branches in FY20 with majority of them being in Tier III/IV growth centres taking the total branch/satellite office network to over 200. 
 
Residential sales starting to pick up 
The first quarter of 2019 has witnessed both housing sales and new supply rise, driven by several measures by the government, GST rate cuts and lowering of home 
loan rates post the Reserve Bank of India’s recent repo rate cut. 
 
Residential property sales rose 58% from a year ago to 78,520 apartments during the quarter ended March across top 7 cities. The jump in sales was led by Mumbai 
Metropolitan Region (MMR), Pune and Delhi-National Capital Region (NCR) with an increase of over 95%, 80% and 52%, respectively, showed data from ANAROCK 
Property Consultants. Of the total new supply, affordable housing saw the maximum share at 44%. 
 
The various interventions by the government have had not only a buffering but a boosting effect despite the ripple effect of NBFC crisis in H2CY18. Average residential 
prices across the top cities remained stagnant in during the quarter when compared to the previous quarter. More than 45% of new supply was added in the affordable 
segment while over 70% new supply was added in sub Rs 80 lakh price bracket, indicating that developers are aligning their offerings according to the current market 
dynamics. 
 
The slash in GST rates to 5% for premium homes and 1% for affordable homes without ITC and change in definition of affordable housing to include properties upto 
Rs 45 lakh has been beneficial for buyers and likely to drive higher residential sales in the coming year. 
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CFHL is confident of growing its loan book by 25-26% over FY20 due to increase in supply because of new projects coming up after slow-down due to RERA 
implementation, Government schemes such as ‘Housing for all by FY2022’ will drive growth among the individuals  and tax benefit on second home shall further push 
individuals to buy home for rental yields. 
 

Growing Urbanization and Housing Shortage  
According to “World Urbanization Prospects - The 2018 Revision” by the Population Division of the UN Department of Economic and Social Affairs (UN DESA), the 
urban expansion in India will happen at a faster pace. While it took nearly 40 years (from 1971 to 2008) for India’s urban population to rise by nearly 230 million; it will 
take only half that time to add the next 250 million. 
 

Census 2011 figures reveal that the housing stock has increased form 249mn in 2001 to 331mn in 2011, indicating a growth of 33 per cent. However, housing shortage 
is posing a challenge, since there is a mismatch between the people for whom the houses are being built and those who need them. As per the estimated housing 
shortage for 2012-17, urban area have about 95% shortage in EWS and LIG categories, whereas rural areas have about 90% shortage in below poverty line category. 
 

Urban Housing Rural Housing 
Category Shortage (mn) % to Total Category Shortage (mn) % to Total 

Economically Weaker Section (EWS) 10.55 56.2 Below Poverty Line (BPL) 39.30 90.0 
Lower Income Group (LIG) 7.41 39.4 Above Poverty Line (APL) 4.37 10.0 
Middle Income Group (MIG) 0.82 4.4    
Total 18.78 100.0  43.67 100.0 

(Source: Company, HDFC sec) 
 

The trend of migration from rural to urban is likely to continue. India’s urban population is estimated to have grown at a CAGR of 2.8% over 2001-2011, resulting in an 
increase in the urbanisation rate from 27.8% to 31.2%. The rising population in urban has created huge shortage of urban housing in India. According to Ministry of 
Housing and Urban poverty alleviation (MHUPA), of the total urban housing shortage, 80% (14.99mn) households are living in congested houses requiring new houses. 
Thus large shortage of urban and rural housing offers immense growth opportunity going ahead. 
 

Urban population to total population (%) 

 

 
 

(Source: Crisil, HDFC sec) 
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10 States contribute to three-fourths of the urban housing shortage  
The State-wise data shows a mixed picture where both developed as well as less developed states have families living in poor housing conditions. Uttar Pradesh has a 
housing shortage of over three million homes followed by Maharashtra (1.97mn), West Bengal (1.33mn), Andhra Pradesh (1.27mn) and Tamil Nadu (1.25mn). The top 
10 states, in terms of urban housing shortage, contribute to 14.3mn or 76% of housing shortage. 
 
Urban population to total population (%) 

 

 
 

(Source: MHUPA, HDFC sec) 

 
Mortgage penetration in India poised to jump significantly 
The mortgage penetration in India is substantially low today compared to the developed and developing nations, leaving huge scope for growth in demand for housing 
loans due to: a) Interest subsidy by Govt on affordable housing; b) Tax deduction on housing loan is Rs 2 lakh on interest payment (2.5 lakhs for first time buyers) and 
the total tax rebate is Rs 4 lakh per annum, including interest and principal, c) Increasing affordability; d) Rapid urbanisation (currently it is ~34% which was 31.1% in 
2011 and it is expected to reach 50% by 2030). In the Union Budget for FY20, the FM has proposed to increase the deduction that can be claimed for interest paid on 
loans taken for affordable housing by Rs 1.5 lakh to Rs 3.5 lakh per annum for houses valued up to Rs 45 lakh. The deduction is available on loans taken up to March 
31, 2020. In light of these factors, mortgage penetration in India will increase substantially going forward. 
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Increasing affordability (number of years annual income)….   …would lead to higher mortgage penetration (%) 

 

   
 

(Source: Industry, HDFC sec) 
 

Strong risk assessment measures leading to better asset quality 
Risk assessment of the customers is made at the time of initial appraisal for the purpose of pricing and granting the loans. CFHL also makes a portfolio risk analysis at 
frequent intervals with its stringent review mechanism. The follow-up of the Special Mention Accounts (SMA) at the nascent stage along with technological assistance  
 

Asset quality amongst the best in peer group 

 

 
 

(Source: Company, HDFC sec) 
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has helped arrest slippages into NPA. Special campaigns are being conducted every quarter for all the branches with the active involvement of their staff. On account 
of CFHL’s unyielding focus on asset quality, it has been able to maintain one of the lowest GNPA levels among its peers. 
 
CFHL has taken recourse to SARFAESI proceedings in 367 accounts in FY19, of which it has sold 46 accounts (Rs 9.3cr) and upgraded 307 accounts (Rs 38.2cr) through 
cash recovery. CFHL will need to make IND-AS provisions (14-16 bps) in FY20. 
 
Higher share of salaried book provides comfort  
CFHL’s customer profile has remained skewed in favour of the salaried class. Although the share has declined from 86% in FY14 to 72.7% in Q1FY20, it provides a fair 
degree of comfort in uncertain times. The proportion of self-employed individuals for CFL remains higher in metros. 90% of the loan book is for housing loans while 
LAP loans account for only 5% of the book. 
 
Loan Book breakup (Q1FY20) 

 

  
 

(Source: Company, HDFC sec) 
 
Fee income to see a boost 
CFHL has joined hands with Canara HSBC Oriental Bank of Commerce Life Insurance for a three year corporate agency tie-up to sell its policies to potential home 
buyers. All the life insurance products of the company would be made available to customers of CFHL. The third party distribution business is a lucrative opportunity 
for the company to boost its non-interest income and contribute meaningfully in the coming years. 
 
Tight cost to Income ratio 
The cost-to-income ratio of CFHL is ~16%, one of lowest among HFCs, barring HDFC Limited (~7%). This ratio is expected to remain low as loan generation through DSA 
is declining (currently 46%) and maturing branches will enhance productivity. 
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Technology initiatives to control costs. 
CFHL has embarked on several technology initiatives to improve its operational efficiency. It has implemented C-KYC (Central KYC) which acts as a centralised repository 
of KYC records and can be used across the financial sector. It has revamped its website to make it interactive and more user friendly. It has also introduced online 
application module in its website and a customer portal to access account statements/ certificates and online money transfer. These measures are likely to aid in 
controlling the operating expenses thereby reducing cost-income ratio and drive higher direct sourcing. 
 
Adequate capitalization levels 
Capital Adequacy Ratio (CAR) of CFHL stood at 19.59% at the end of Q1FY20 against the 12% stipulation by NHB with Tier I ratio of 17.96%. CAR remained adequate 
even after the growth in the outstanding loan book by 17% in Q1FY20. CFHL leverage levels (overall advances/net worth) was at 10.3x. High proportion of Tier I CAR 
provides cushion to raise additional Tier-II capital to fund future growth. 
 
However as a cushion for future, CFHL plans to raise Rs 7,000cr through a mix of debt securities and equity allotment to fund its business growth, meet working capital 
requirement and repay debt. Of this, Rs 6,000cr will be raised by issuing non-convertible debentures (NCDs), while Rs 1,000cr is to be mopped up through issuing 
equity shares or specialised securities. 
 
 Concerns 

 

Slowdown in real estate industry and delay in booking: 
Over the last 2-3 years, housing sector has seen an inventory pile up situation in India and launching of new projects has come down in the past one and half year. A 
number of houses, flats and apartments are being sold without getting booked. Slowdown in demand for loan has been reported in the high end segments, which are 
driven by investment demand. However CFHL has an average ticket size of Rs 18 lakhs for housing loans and Rs 10 lakhs for non-housing loans.   
 
Delay in Project Approval:  
Several home buyers faced the issue of project delays. Project delays can happen mainly either because of delay in the building process, or due to quality check. On 
the other hand, there have been situations when several state governments have delayed the licensing process for building a property, even after the builders have 
collected money from their clients. 
 
Highly concentrated in the southern part of India: 
CFHL is highly concentrated in the southern part of the country, and now spreading its presence in the rest part of the country. Any political and economy uncertainty 
in that region could impact the business of CFHL. 
 
Rising competition: 
CFHL’s 87% loans are retail individual housing loans. There is competition with banks in retail segment in the metro and larger cities. Can Fin has no plans to increase 
focus on builder loans, personal loans and commercial housing loans segment. 
 
Increase in slippages 
Slippages at CFHL are under control but continued slowdown in the economy could result in higher slippages. 
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Q1FY20 Result Review 

NII of the company increased by 17.1% yoy to Rs 148cr driven by higher disbursement in the quarter. Sanctions increased by 7% while disbursements were up by 9.6% 
yoy as compared to an average of 5% growth in the last 4 quarters. Outstanding loan book grew by 17% yoy to Rs 19,003cr. Home Loans -HL (90% of loan book) grew 
16.5% yoy, with self-employed HL portfolio growing at 24% compared to 14% growth in the salaried HL book. NIMs were stable yoy, but expanded 4bps qoq to 3.18% 
as overall cost of funds was stable in Q1FY20 at 7.93%. Portfolio yield improved by 22/16 bps yoy/qoq to 10.22% as interest spreads increased 3/13 bps. Increase in 
NPAs was largely seasonal. GNPA/NNPA increased by 11/9 bps qoq even as CHFL made provision of Rs 8.7cr. Overall the company holds Rs 107cr of provisions against 
NNPA of Rs 99cr.  
 
Management expects loan book growth to pick up in coming quarters as Q1 is generally a lean quarter. NIMs are expected to improve further on the back of residual 
asset re-pricing (for loans disbursed in Q2FY19), and moderation in funding cost driven by considerable fall in decline in Bank MCLRs. It has set a target of Rs 23,000 
loan book by the end of FY20 which entails growth of 26%. CFHL would continue to focus on fresh loans and not looking at buying out any loans. 
 

(Rs cr) Q4FY19 Q4FY18 YoY-% Q3FY19 QoQ-% 
Interest Income 477.3 396.4 20.4 345.8 38.0 
Interest Expenses 329.4 270.1 22.0 226.9 45.1 
Net Interest Income 147.9 126.3 17.1 118.9 24.4 
Non interest income 6.9 7.8 -11.5 15.7 -56.0 
Total Income 154.8 134.1 15.4 134.5 15.0 
Operating Expenses 23.2 19.9 16.4 24.1 -3.5 
Pre Provisioning Profit 131.6 114.1 15.3 110.5 19.1 
Provisions & Contingencies 8.7 0.0 #DIV/0! 0.0 #DIV/0! 
Profit Before Tax 122.9 114.1 7.7 110.5 11.3 
Provision for Tax 41.9 38.9 7.8 39.6 5.8 
PAT 81.0 75.3 7.6 70.9 14.3 
EPS 6.1 5.7 7.6 5.3 14.2 
   (bps)  (bps) 
GNPA 0.73 0.66 7 0.62 11 
NNPA 0.52 0.44 8 0.43 9 

  
 
 
 
 
 
 
 
 

Quarterly Financials 
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 View and valuation 

CFHL has always remained conservative sticking to individual housing loans and has largely remained away from LAP financing which has led to higher NPAs for many 
of its peers. It is now concentrating on growing in the non-metro cities where the competition from banks is lower. Efforts to diversify into newer states and customer 
segment can result in strong loan book growth. CFHL sailed through the recent liquidity crisis on back of comfortable capital adequacy, strong profitability and support 
from parent. CFHL is not impacted by all the recent NHB regulations around leverage, tier 1 and subvention schemes. 
 
Housing finance companies have come under selling pressure lately because of funding issues, slippages out of LAP portfolio, slow loan growth and capital adequacy 
issues. CFHL is not facing any of these issues and hence the recent weakness in the sector can be used to accumulate stocks like CFHL.  
 
CFHL’s parent is making another attempt at offloading its stake in CFHL to a willing buyer. The process is on and the management feels it must be through in before 
next quarter at the right valuation. If a marquee investor buys out this stake, then the accompanying buzz could lift the stock price soon.  
 
We feel investors could buy the stock at the CMP and add on declines to Rs 330-335 band (1.9x FY21E ABV and ~11.6x FY21E EPS) for sequential targets of Rs 439 
(2.5x FY21E ABV and ~15.3x FY20E EPS) and Rs 475 (2.7x FY21E ABV and ~16.6x FY21E EPS) in 3-4 quarters. At CMP of Rs 387 the stock is trading at 2.2x FY21E ABV 
and 13.5x FY21E EPS. 
 
Peer Comparison 

(FY19) CMP 
(Rs) 

Mcap 
(Rs cr) 

NII 
(Rs) 

PAT 
(Rs) 

Cost of 
Funds (%) 

CAR 
(%) 

Cost-Inc 
(%) 

RoE 
(%) 

NNPA 
(%) 

P/ABV 
(x) 

Loan Bk 
(Rs cr) 

Loan book 
gwth (%) 

Can Fin 387 5150 530 297 7.9 19.6 16.3 18.2 0.43 3.0 18382 16.8 
Repco 325 2036 469 235 8.3 23.9 20.7 17.7 1.88 1.7 11037 12.0 
GIC HF 244 1313 357 172 8.0 16.8 22.7 15.2 0.56 1.1 12747 16.6 
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(Rs cr) FY17 FY18 FY19 FY20E FY21E 
Interest Income 1306.0 1490.6 1699.5 1964.9 2265.7 
Interest Expenses 884.0 981.0 1169.1 1375.0 1600.0 
Net Interest Income 422.0 509.6 530.4 589.9 665.7 
Non interest income 47.1 31.4 31.8 39.5 46.0 
Operating Income 469.1 541.0 562.2 629.4 711.7 
Operating Expenses 80.7 87.8 91.6 102.1 111.2 
PPP 388.4 453.2 470.6 527.2 600.5 
Prov & Cont 18.8 22.1 1.1 19.7 23.0 
Profit Before Tax 369.6 431.1 469.5 507.5 577.5 
Tax 134.9 144.9 172.8 172.5 196.3 
PAT 234.7 286.2 296.7 334.9 381.1 

 

(Rs cr) FY17 FY18 FY19 FY20E FY21E 
Share Capital 26.6 26.6 26.6 26.6 26.6 
Reserves & Surplus 1049.7 1460.4 1755.6 2055.3 2396.5 
Shareholder funds 1076.3 1487.0 1782.2 2082.0 2423.2 
Borrowings 11872.0 13921.0 16694.4 19206.2 22461.3 
Other Liab & Prov. 429.8 321.5 303.2 324.2 379.0 
SOURCES OF FUNDS 13378.1 15729.5 18779.8 21612.4 25263.4 
Fixed Assets 10.2 9.6 9.9 10.0 10.2 
Investment 15.9 16.0 16.1 21.2 24.8 
Cash & Bank Balance 12.5 19.0 420.3 318.2 371.9 
Advances 13332.3 15644.0 18284.5 21210.0 24794.5 
Other Assets 7.7 40.9 49.1 53.0 62.0 
TOTAL ASSETS 13378.5 15729.5 18779.8 21612.4 25263.4 

 

Financials: Income Statement 

Balance Sheet 
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Particulars FY17 FY18 FY19E FY20E FY21E 
Profitability Ratios      
Calc. Yield on adv 10.9% 10.3% 10.0% 10.0% 9.9% 
Calc. Cost of borr 8.3% 7.6% 7.6% 7.7% 7.7% 
NIM 3.5% 3.5% 3.1% 3.0% 2.9% 
RoAE 24.0% 22.3% 18.2% 17.3% 16.9% 
RoAA 1.9% 2.0% 1.7% 1.7% 1.6% 
Asset Quality Ratios           
GNPA (%) 0.2% 0.4% 0.6% 0.6% 0.5% 
NNPA (%) 0.0% 0.2% 0.4% 0.4% 0.3% 
Growth           
Advances 24.4% 17.3% 16.9% 16.0% 16.9% 
Borrowings 25.7% 17.3% 19.9% 15.0% 16.9% 
NII 40.2% 20.8% 4.1% 11.2% 12.9% 
PPP 42.1% 16.7% 3.8% 12.0% 13.9% 
PAT 49.4% 22.0% 3.7% 12.9% 13.8% 
Valuation Ratios           
EPS 17.6 21.5 22.3 25.2 28.6 
P/E 21.9 18.0 17.4 15.4 13.5 
Adj. BVPS 80.9 109.3 127.9 149.3 175.7 
P/ABV 4.8 3.5 2.9 2.5 2.1 
Dividend per share 2.0 2.0 2.0 2.2 2.5 
Dividend Yield (%) 0.5 0.5 0.5 0.6 0.6 
Operating Efficiency           
Cost-Income 17.2 16.2 16.3 16.2 15.6 
Leverage 12.4 10.5 10.3 10.2 10.2 

 

  

Key Ratios 

Daily Closing Price Chart 
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Disclaimer:  
This report has been prepared by HDFC Securities Ltd and is meant for sole use by the recipient and not for circulation. The information and opinions contained herein have been compiled or arrived at, based upon 
information obtained in good faith from sources believed to be reliable. Such information has not been independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy, 
completeness or correctness. All such information and opinions are subject to change without notice. This document is for information purposes only. Descriptions of any company or companies or their securities mentioned 
herein are not intended to be complete and this document is not, and should not be construed as an offer or solicitation of an offer, to buy or sell any securities or other financial instruments.  
This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use by, any person or entity who is a citizen or resident or located in any locality, state, country or other 
jurisdiction where such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would subject HSL or its affiliates to any registration or licensing requirement within such 
jurisdiction.  
If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the same should be ignored and brought to the attention of the sender. This document may not be 
reproduced, distributed or published in whole or in part, directly or indirectly, for any purposes or in any manner.  
Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could have an adverse effect on their value or price, or the income derived from them. In addition, investors 
in securities such as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk.  
It should not be considered to be taken as an offer to sell or a solicitation to buy any security. HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail and/or 
its attachments. 
HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any 
other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to 
such company(ies) or may have any other potential conflict of interests with respect to any recommendation and other related information and opinions. 
HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the damages sustained due to the investments made or any action taken on basis of this report, including but 
not restricted to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the dividend or income, etc. 
HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks, securities and financial instruments dealt in the report, or may make sell or purchase or other deals in 
these securities from time to time or may deal in other securities of the companies / organizations described in this report. 
 
HSL or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment in the past twelve months.  
HSL or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from t date of this report for services in respect of managing or co-
managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger or specific transaction in the normal course of business. 
HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither HSL nor Research 
Analysts have any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service 
transactions. HSL may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.  
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served as an officer, director or employee of the subject company. We have not received any 
compensation/benefits from the subject company or third party in connection with the Research Report. 
 
HDFC securities Limited, I Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp. Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066 
Compliance Officer: Binkle R. Oza Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600 
 
HDFC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA Reg. No. POP: 11092018; IRDA Corporate Agent License No.: HDF 2806925/HDF C000222657; SEBI Research 
Analyst Reg. No.: INH000002475; SEBI Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193 
 
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before investing. 
 


